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Oxonica

/-Nanomaterials business \

» Continued progress in Materials and Security

e Envirox™ turnaround following loss of PO contract
 Significant restructuring and cost reduction in 2007

* Increasing focus on Envirox™ delivering fuel / CO, savings

» Diagnostics business

e Continued solid technical and commercial progress

k * Appointed ThinkEquity Partners to review strategic opportunities /
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NEWS IN BRIEF

New London Low
Emission Zone

Public consultation on proposals
for a London-wide Low
Emission Zone began on 30
January 2006. The aim is to
improve London’s air quality by

encouraging vehicle operators
to clean up their fleets. It would
mean lorries, coaches and buses
that fail to meet a minimum
pollution standard pay a charge
if they drive polluting vehicles
into Greater London. Cars
would not be affected by the
introduction of a Low Emission
Zone. For more details see the
Transport for London website.




...In Substantial Markets

Industry leaders wake
to climate change !

Oxonica




Envirox™ added to diesel fuel saves money and reduces CO, emissions

‘ Envirox™ is proven to improve fuel efficiency by 4-10%
@ Greenhouse gas reduction proportionate to fuel saving
!3' Envirox™ reduces particulate emissions

Envirox™ used across the UK O =
road transport industry could E

cut annual diesel consumption “VI rox
by 1 billion litres and COQ FUEL COMBUSTION CATALYST

¢ ' Ik * Envirox™ is easy to use and available today. Call the
emissions by 3 million tonnes. Ovonica helplnefo urher inormation 01665 856728,

*figures based In UK consumption of diesel in 2004.




Envirox™ Market

En\li r‘())(TM 4-10% fuel savings in diesel vehicles

4 . )
e Favourable macro-environment

 Increasing fuel costs

* Increasing concern over CO, emissions leading to climate change

\_ ,
/ » Estimated addressable world-wide market worth $3bn \

* Ongoing sales in UK, Germany, Italy, New Zealand

* Q1 2008 signed up distribution relationships with Germany and Russia

* Pipeline of opportunities re-established following Q1 2007 loss of PO
contract due to trial problem

* Q2 2007 Patent dispute — no royalty payable on current Envirox™ product

/

* Q3 2007 Secured supply agreement and distributor relationship for Asia
with Nyacol Nano Technologies Inc




Direct Sales

Distributor appointed

Distributor sales

EPA evaluation




Envirox™ Performance

] ™
En\" FOX 4-10% fuel savings in diesel vehicles

/Ql 2008 Stagecoach revalidation of Envirox™ performance \
» Stagecoach run down trial demonstrates 4.3% savings after 3 months
« 700 million Stagecoach miles run on Envirox™
* Product works on ultra low sulphur diesel and biodiesel
» Estimated saving of 20,000 tonnes of CO, per year

« Stagecoach emissions - particulate reduction of >18% established after three
months running

o Italian bus trial delivers 10.6% saving and trials in Germany savings of 5-8%/

4l )
Recent data confirms and revalidates earlier results




Nanomaterial Products

™

OptlSOl Photostable UV protection for cosmetics

/-OptisoIT"’I sales growth in 2007, £361k vs £175k >100% increase year on year \
 Significant sampling levels and market interest

» Adoption rates being impacted by product price and review of supply chain
ongoing with Umicore and Croda

* Optisol™ in 27 formulations, 14 customers in 9 countries
KCroda launched pre-dispersed form to aid customer adoption in 2007 /

* Optisol™ Sun Defence

* SPF 25 fully formulated product launched at the Professional Beauty

L Exhibition in March 2008 y




Nanomaterials in the Pipeline
S LACOR Photostable UV protection for industries

UV PROTECTION

(" )

* Product application to protect materials from UV/sunlight

* Building application data for market launch

e Product in long term evaluation with blue-chip industrial parties

N J

Nanobarcode™ technology

/ * Product applications in anti-counterfeiting tags for high value documents,\
tax stamps, pharmaceuticals, fuel and luxury goods

« $1.16m order for prototype products received in June 2007, follow-on order
of $275k in Dec 2007

» Good technical progress in meeting milestones to satisfy orders for
\ prototype products /




Oxonica Diagnhostics

4 Technology Advantages )
 Flexible - Performs assays for both nucleic acids and proteins
e Multiplexible - Performs up to 10 distinct bioassays simultaneously
« Easy to Use - Minimal or no sample prep
. Robust )
Two product formats
[ « >$30bn addressable total market \

e Dual strategy — partnership and own product

« Developed own product through feasibility stage for rapid diagnostics

 Next stage is to develop diagnostics product
 Product market identified

\  Addressable market estimated at $2.75bn




Breadth of Potential Applications

Veterinary
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Nanoplex™ Technology Status
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Partnership Strategy

Size/Growth
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* Initial sales of Nanoplex™ tags to support partner evaluations

 Pipeline of evaluation partners — engaged

 BD follow

Sept 2007

on research agreement —

* Ready to move to product development stage for own product




Financial Highlights

Results
 Revenue down 59% v 2006 at £4.2m
e Gross profit down 59% v 2006 at £2.4m
* Operating loss - £5.6m

£4.0m equity placing closed prior to year-end

Revenue
 Envirox™- Petrol Ofisi contractual issues resolved
* Optisol™ sales more than doubled to £361,000
o Security US$1.4 million in purchase orders
« Diagnostics secured follow-on research agreement with BD

Significant reduction in operating costs in H2




Consolidated income [ 2007 2007 2007 2006
Statement H1 H2 Full Year Full Year
£000 £'000 £000 £'000

Revenue 3,101 1,073 4,174 10,229
Cost of sales (1,883) 120 (1,763) (4,304)
Gross profit 1,218 1,193 2,411 5,925
Gross profit % 39.3% N/A 57.8% 57.9%
Other operating income 852 180 1,032 377
Research and development (1,036) (1,563) (2,599) (2,384)
Sales & marketing & admin costs (3,714) (1,846) (5,560) (5,985)
Write-off of intangible asset (135) - (135) -
Share options charge (261) (253) (514) (353)
Amortisation of acquired intangibles (207) (119) (226) (221)
Operating loss (3,183) (2,408) (5,591) (2,641)
Net financial income 104 46 150 115
Taxation (1) 3 2 114
Retained loss for the period (3,080) (2,359) (5,439) (2,412)




Balance sheet 31/12/2007 31/12/2006
£'000 £'000
Intangible assets 13,138 13,498
Property, plant and equipment 671 731
Total non-current assets 13,809 14,229
Inventories 321 477
Trade and other receivables 702 852
Cash and cash equivalents 4,811 6,836
Interest bearing loans and borrowings (244) (413)
Trade and other payables (1,610) (3,331)
Total net assets/(liabilities) 17,789 18,650
Share capital 654 428
Share premium/merger reserve/exchange reserve 36,344 28,995
Shares to be issued - 4,225
Retained earnings (19,209) (14,998)
Equity shareholders funds 17,789 18,650




C 2007 2007 2007 2006
aSh ﬂOW H1 H2 Full Year Full Year
£'000 £'000 £'000 £'000
Operating loss for period (3,183) (2,408) (5,591) (2,641)
Depreciation & other amortisation 421 323 744 557
Share-based payment expense 260 254 514 353
Working capital (increase)/decrease (1,753) 389 (1,364) 2,348
Cash flow from operations (4,255) (1,442) (5,697) 617
Net interest 104 46 150 115
Tax 30 46 76 (5)
Acquisition of subsidiaries - - - (66)
Capital expenditure (111) (213) (324) (318)
Free cash flow (4,232) (1,563) (5,795) 343
Share issues 64 3,983 4,047 1,117
Loans (decrease)/increase (137) (132) (269) 232
Cash (decrease)/increase (4,305) 2,288 (2,017) 1,692




Summary

Kl\lanomaterials business

e Continued progress in Materials and Security
 Significant restructuring and cost reduction in 2007
* Following positive Stagecoach trial increased focus on Envirox™

* Envirox™ benefits align with customer needs - fuel / CO, savings

* Diagnostics business

» Continued solid technical and commercial progress
K * Appointed ThinkEquity Partners to review strategic opportunities




